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An Old Sector is Reborn 

A Historic Recovery in Context
The current market recovery from the Great
Recession is now the longest on record. One
relatively underappreciated aspect of the current
U.S. market cycle is the remarkably steady pace
of expansion. In contrast to some other major
market corrections over the past century (e.g., the
Great Depression, Japan’s Lost Decade), U.S.
stocks fully recovered from their March 2009 lows
in just four years. The Federal Reserve’s early,
aggressive policy approach played an important
role in providing support to the market and
persuading investors to gradually resume risk-
taking activities. Another hidden force behind the
current cycle is the dramatic profit growth of
companies within the Technology sector – While
global Technology earnings have more than
doubled over the past decade, the aggregate
earnings of all other sectors have barely eclipsed
their prior peak.

The S&P 500 index is getting a refresh at the end
of the month. The Telecommunication sector will
effectively be reconstituted as the Communication
Services sector going forward. The sector is being
expanded to create a more diverse and higher-
growth collection of industry groups. In addition
to legacy telecom stalwarts AT&T and Verizon, the
modified sector will also include a broader cross-
section of media companies, including some more
traditional media conglomerates (such as Disney,
Comcast, and News Corp.) as well as modern-era
disrupters like Google, Facebook and Netflix.
Although the new sector contains a disparate set
of business models and go-to-market strategies,
the unifying thread may be that they are all
competing for consumer eyeballs.
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Emerging Tourism

Wealth Inequality The increasing concentration of wealth in recent
decades is a worldwide phenomenon. Much of
the wealth discrepancy can be explained by
countries’ differences in average wealth – the
average wealth of an individual from a developed
market is higher than an individual from a
developing market. Within developed markets,
individuals with low wealth are more likely to be
part of a younger cohort, as it has been a
challenge for them to accumulate assets and
build wealth. Student debt, inflated real estate
prices, and high unemployment rates following
the Great Recession have prevented more
meaningful accumulation of wealth amongst this
group. Although there is a major disparity in the
distribution of wealth (8.6% of the global
population controlling about 86% of the wealth),
individuals with $100,000 or less account for
approximately $40 trillion USD of the world’s
wealth. While a more even distribution would be
beneficial, the good news is that there is still
sizable economic opportunity.

International tourism remains strong in 2018,
fueled by a growing class of travelers. The
continued globalization of emerging markets is
an important component of tourism growth, as
individuals are experiencing increased job
opportunities and sequentially additional
disposable income. International travel among
Indians has nearly tripled in the last decade,
while India’s inbound tourists have increased
over 121% since 2012. It’s fascinating to observe
the variance of tourism receipts per capita
amongst China and India ($189 USD and $15
USD, respectively). This huge gap is likely to
narrow (albeit very gradually), as Indian incomes
approach a tipping point where overseas travel
becomes more customary.



09/28/2018

Contact: If you have any questions or comments, please do not hesitate to contact us at 703.992.6164. For more information about Harbour
Capital Advisors, please visit our website at www.harbourcapitaladvisors.com.

Disclosure: Harbour Capital Advisors, LLC (“HCA”) is an SEC-registered investment adviser located in McLean, Virginia. HCA and its

representatives are in compliance with the current filing requirements imposed upon SEC-registered investment advisers by those states in which

HCA maintains clients. HCA may only transact business in those states in which it is registered or qualifies for an exemption or exclusion from

registration requirements. A direct communication by HCA with a prospective client shall be conducted by a representative that is either registered

or qualifies for an exemption or exclusion from registration in the state where the prospective client resides. For information pertaining to the

registration status of HCA, please contact the SEC or the state securities regulators for those states in which HCA maintains a notice filing. A copy of

HCA’s current written disclosure statement discussing HCA’s business operations, services, and fees is available from HCA upon written request.

HCA does not make any representations or warranties as to the accuracy, timeliness, suitability, completeness, or relevance of any information

prepared by any unaffiliated third party and takes no responsibility therefor. All such information is provided solely for convenience purposes only

and all users thereof should be guided accordingly. Past performance may not be indicative of future results. Therefore, there can be no assurance

(and no current or prospective client should assume) that future performance of any specific investment or investment strategy (including the

investments and/or investment strategies recommended or undertaken by HCA) made reference to directly or indirectly by HCA will (i) be suitable or

profitable for a client or prospective client’s investment portfolio or (ii) equal the corresponding indicated historical performance level(s). Different

types of investments involve varying degrees of risk. Historical performance results for investment indices and/or categories generally do not reflect

the deduction of transaction and/or custodial charges, the deduction of an investment management fee, or the impact of taxes, the incurrence of

which would have the effect of decreasing historical performance results. The material contained herein is provided for informational purposes only

and does not constitute an offer to buy or sell or a solicitation of an offer to buy or sell any option or any other security or other financial

instruments. Certain content provided herein may contain a discussion of, and/or provide access to, HCA’s (and those of other investment and non-

investment professionals) positions and/or recommendations as of a specific prior date. Due to various factors, including changing market

conditions, such discussion may no longer be reflective of current position(s) and/or recommendation(s). Moreover, no client or prospective client

should assume that any such discussion serves as the receipt of, or a substitute for, personalized advice from HCA, or from any other investment

professional. HCA is neither an attorney nor an accountant, and no portion of the content provided herein should be interpreted as legal,

accounting, or tax advice. The tax information contained herein is general in nature and is provided for informational purposes only. HCA does not

provide legal, tax, or accounting advice. HCA cannot guarantee that such information is accurate, complete, or timely. Laws of a particular state or

laws which may be applicable to a particular situation may have an impact on the applicability, accuracy, or completeness of such information.

Federal and state laws and regulations are complex and are subject to change. Changes in such laws and regulations may have a material impact

on pre– and/or after–tax investment results. Rankings and/or recognition by unaffiliated rating services and/or publications should not be

construed by a client or prospective client as a guarantee that he/she will experience a certain level of results if HCA is engaged, or continues to be

engaged, to provide investment advisory services, nor should it be construed as a current or past endorsement of HCA by any of its clients. Rankings

published by magazines, and others, generally base their selections exclusively on information prepared and/or submitted by the recognized adviser.


