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Continuing a trend begun in the latter half of
last year, emerging markets have experienced a
tumultuous start to 2014. Among the hardest
hit countries are Brazil, India, Indonesia,
Turkey, and South Africa, recently dubbed the
'Fragile Five’. These countries have experienced
currency declines of 15% to 20% over the past
year. After years of rapid expansion and
relative calm, emerging markets have seen a
deceleration in growth. EM economies grew
6.4% on average over the past decade. Last
year, average growth fell to 4.5%. The
slowdown is partly attributed to the perception
that cheap money will end as the Federal
Reserve pulls back on its stimulus programs.
Higher borrowing costs will make it less
attractive to invest in emerging markets which
finance their current account deficits with
dollars. Each of the Fragile Five is experiencing
slower growth, depends heavily on foreign
capital, and is reporting high inflation of
between 6% and 11%. These indicators are not
the recipe for a healthy economy.

The recently-released Gross Domestic Product
figures indicate that the U.S. economy ended
2013 on a high note. The economy expanded at
a 3.7% pace in the second half of 2013, one of
its best periods of growth in a decade and
sharply higher than the 1.8% pace in the first
half of the year. Reportedly, growth was 3.2%
in the final quarter of 2013 as consumers
spent, businesses boosted investment, and
exports surged. Despite the positive GDP
reading, economists cite a number of risks on
the horizon. Elevated inventories could weigh
down this year's growth. Mounting turmoil in
emerging economies could stress growth
overseas and hit U.S. exporters. If continued,
the recent slide in the markets might also
become a hurdle, weighing on investors and
businesses, and limiting future consumer
purchases and corporate investment.
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All-Cash Residential Real Estate Purchases
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In 2013, all-cash purchases of residential real
estate rose sharply mid-year and accounted for
42% of sales by November. This shift parallels
an uptick in long-term mortgage rates which
crested 4% in June. Along with higher interest
rates, tougher credit standards make obtaining
a mortgage both more difficult, and less
appealing, than before the credit crisis.
Following the lessons of the housing market
collapse of 2008, homebuyers will avoid taking
on (relatively) expensive mortgage debt and all
of its related upfront costs, if at all possible.
Further, since mid-2012, participation by
institutional investors (those who purchased 10
or more properties in the last 12 months) has
been very high, driving all-cash purchases to
new levels. Last year, institutional investors
accounted for 7.3% of all residential property
purchases, up from 5.1% in 2011.

The average cost of a 30-second Super Bowl
commercial continues its upward trend and is
expected to exceed $4 million this year. Only in
times of financial crisis do prominent
advertisers tighten their budgets and forego the
exposure of the big game. In 2010, after the
financial crisis, the price dipped to $2.65
million, down from $3.05 million in 2009. A
decade earlier, 2001 and 2002 saw back-to-
back declines as the dot-com crash was
followed by the Sept. 11 attack on the World
Trade Center. An ad during the first Super
Bowl in 1967 cost just $40,000. By 1980, the
year of Mean Joe Green's Coke commercial, the
price was up to $723,000. By 1984, when
Apple aired the iconic "1984" spot, the cost was
nearly $1 million. A study by Communicus
suggests that only 1 in 5 Super Bowl ads sell
products, with the ads more likely to promote
awareness than to persuade viewers to actually
buy products.
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Contact: If you have any questions or comments, please do not hesitate to contact us at 703.992.6164. For more information about Harbour
Capital Advisors, please visit our website at

Disclosure: Harbour Capital Advisors, LLC (“HCA”) is an SEC-registered investment adviser located in McLean, Virginia. HCA and its
representatives are in compliance with the current filing requirements imposed upon SEC-registered investment advisers by those states in which
HCA maintains clients. HCA may only transact business in those states in which it is registered or qualifies for an exemption or exclusion from
registration requirements. A direct communication by HCA with a prospective client shall be conducted by a representative that is either registered
or qualifies for an exemption or exclusion from registration in the state where the prospective client resides. For information pertaining to the
registration status of HCA, please contact the SEC or the state securities regulators for those states in which HCA maintains a notice filing. A copy of
HCA’s current written disclosure statement discussing HCA’s business operations, services, and fees is available from HCA upon written request.
HCA does not make any representations or warranties as to the accuracy, timeliness, suitability, completeness, or relevance of any information
prepared by any unaffiliated third party and takes no responsibility therefor. All such information is provided solely for convenience purposes only
and all users thereof should be guided accordingly. Past performance may not be indicative of future results. Therefore, there can be no assurance
(and no current or prospective client should assume) that future performance of any specific investment or investment strategy (including the
investments and/or investment strategies recommended or undertaken by HCA) made reference to directly or indirectly by HCA will (i) be suitable or
profitable for a client or prospective client’s investment portfolio or (ii) equal the corresponding indicated historical performance level(s). Different
types of investments involve varying degrees of risk. Historical performance results for investment indices and/or categories generally do not reflect
the deduction of transaction and/or custodial charges, the deduction of an investment management fee, or the impact of taxes, the incurrence of
which would have the effect of decreasing historical performance results. The material contained herein is provided for informational purposes only
and does not constitute an offer to buy or sell or a solicitation of an offer to buy or sell any option or any other security or other financial
instruments. Certain content provided herein may contain a discussion of, and/or provide access to, HCA’s (and those of other investment and non-
investment professionals) positions and/or recommendations as of a specific prior date. Due to various factors, including changing market
conditions, such discussion may no longer be reflective of current position(s) and/or recommendation(s). Moreover, no client or prospective client
should assume that any such discussion serves as the receipt of, or a substitute for, personalized advice from HCA, or from any other investment
professional. HCA is neither an attorney nor an accountant, and no portion of the content provided herein should be interpreted as legal,
accounting, or tax advice. The tax information contained herein is general in nature and is provided for informational purposes only. HCA does not
provide legal, tax, or accounting advice. HCA cannot guarantee that such information is accurate, complete, or timely. Laws of a particular state or
laws which may be applicable to a particular situation may have an impact on the applicability, accuracy, or completeness of such information.
Federal and state laws and regulations are complex and are subject to change. Changes in such laws and regulations may have a material impact
on pre— and/or after-tax investment results. CIRCULAR 230 DISCLOSURE: To comply with Treasury Department regulations, we inform you
that, unless otherwise expressly indicated, any tax information contained herein is not intended or written to be used, and cannot be
used, for the purpose of (i) avoiding penalties that may be imposed under the Internal Revenue Code or any other applicable tax law, or (ii)
promoting, marketing, or recommending to another party any transaction, arrangement, or other matter. Rankings and/or recognition by
unaffiliated rating services and/or publications should not be construed by a client or prospective client as a guarantee that he/she will experience a
certain level of results if HCA is engaged, or continues to be engaged, to provide investment advisory services, nor should it be construed as a
current or past endorsement of HCA by any of its clients. Rankings published by magazines, and others, generally base their selections exclusively
on information prepared and/or submitted by the recognized adviser.
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