Market Recap
S&P 500 Rebounds In October

In a tumultuous third quarter, the S&P 500
approached its all-time high in late July, then
sold off significantly to test the October 2014
lows of 1865, not once, but twice by the end of
September. Taking comfort that the market
never broke below 1865, investors saw this
resistance as a positive sign of economic strength
and potential future growth. During the month
of October, investors rallied to drive the market
upward. In the end, October 2015 was the best
month for stocks in the last four years, recording
the largest point increase on record. The S&P
500 gained roughly 160 points and rose over
10% on a total return basis for the month. With
this, the S&P 500 finished October at 2080 or
within striking distance of its all-time record level
of 2130 set on May 21 of this year.
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Keeping an Eye on Earnings

Source: Factset

Economists are focused on prospective earnings
(or lack thereof) of major U.S. and global
corporations in light of two concurrent quarters
of negative earnings growth. In the second
quarter of 2015, year-over-year earnings dipped
-.7%, and, with half of companies reporting thus
far, third quarter growth may drop by as much
as -5.5%. Analysts predict that this trend may
continue through the fourth quarter; Q4 S&P
500 earnings projections are now -.4% relative
to the same period last year. Of additional
concern is the rate at which earnings
expectations have been revised downward over
the last few months. On June 30, the estimated
earnings growth rate for Q4 2015 was 4.3%,
however, by September 30, this number had
been revised to .2%. That being said, analysts
optimistically project the earnings growth
picture to improve next year, with acceleration
towards the back-half of 2016.
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Market Recap
A Weak Dollar Is Good For Business

Source: Cornerstone Macro

Revenues of U.S. firms with a high proportion of
foreign sales are significantly influenced by the
U.S dollar exchange rate. These numbers benefit
from a “weaker” dollar: a good that costs $1 to
produce is cheaper to consumers purchasing
that good in a foreign country as that same
dollar is now worth a lesser amount in the local
currency. A weak dollar, therefore, serves to
increase demand for certain products. A “strong”
dollar has the opposite effect. While the dollar
appreciated strongly through the first three
quarters of 2015 (expectation of rising rates
spurred this trade), we have seen this
phenomenon reverse somewhat in October. A
potential rebound in global growth has given
some support to a weakening dollar going
forward. While a weak dollar supports
multinational firms in general, specific sectors of
the economy that tend to do well under this
backdrop are Energy and Materials. Conversely,
a stronger dollar has historically supported
firms in the Consumer Discretionary sector.

America’s Candy Land(scape)

Source: Influenster

Do not let the ubiquitous Thanksgiving and
Christmas displays trick you: it is still October,
and Halloween has one more day in the
limelight. To sweeten the anticipation,
Influenster surveyed more than 40,000 people
around the United States on their favorite
Halloween treats. In a testament to America’s
diversity, of the thirty candies surveyed, only
seventeen triumphed in more than one state.
Candy corn won over the most states, while
Reese’s Peanut Butter Cups received the most
overall votes. To put it in terms of the current
presidential race: candy corn garnered the most
electoral votes, while Reese’s won the popular
vote. The only candies to receive at least one
vote in every state were Reese’s, Kit Kat, and
Butterfinger. So, despite no apparent regional
patterns or preferences, Americans certainly can
unite around one thing: loving chocolate.
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Contact: If you have any questions or comments, please do not hesitate to contact us at 703.992.6164. For more information about Harbour
Capital Advisors, please visit our website at www.harbourcapitaladvisors.com.
Disclosure: Harbour Capital Advisors, LLC (“HCA”) is an SEC-registered investment adviser located in McLean, Virginia. HCA and its
representatives are in compliance with the current filing requirements imposed upon SEC-registered investment advisers by those states in which
HCA maintains clients. HCA may only transact business in those states in which it is registered or qualifies for an exemption or exclusion from
registration requirements. A direct communication by HCA with a prospective client shall be conducted by a representative that is either registered
or qualifies for an exemption or exclusion from registration in the state where the prospective client resides. For information pertaining to the
registration status of HCA, please contact the SEC or the state securities regulators for those states in which HCA maintains a notice filing. A copy of
HCA’s current written disclosure statement discussing HCA’s business operations, services, and fees is available from HCA upon written request.
HCA does not make any representations or warranties as to the accuracy, timeliness, suitability, completeness, or relevance of any information
prepared by any unaffiliated third party and takes no responsibility therefor. All such information is provided solely for convenience purposes only
and all users thereof should be guided accordingly. Past performance may not be indicative of future results. Therefore, there can be no assurance
(and no current or prospective client should assume) that future performance of any specific investment or investment strategy (including the
investments and/or investment strategies recommended or undertaken by HCA) made reference to directly or indirectly by HCA will (i) be suitable or
profitable for a client or prospective client’s investment portfolio or (ii) equal the corresponding indicated historical performance level(s). Different
types of investments involve varying degrees of risk. Historical performance results for investment indices and/or categories generally do not reflect
the deduction of transaction and/or custodial charges, the deduction of an investment management fee, or the impact of taxes, the incurrence of
which would have the effect of decreasing historical performance results. The material contained herein is provided for informational purposes only
and does not constitute an offer to buy or sell or a solicitation of an offer to buy or sell any option or any other security or other financial
instruments. Certain content provided herein may contain a discussion of, and/or provide access to, HCA’s (and those of other investment and noninvestment professionals) positions and/or recommendations as of a specific prior date. Due to various factors, including changing market
conditions, such discussion may no longer be reflective of current position(s) and/or recommendation(s). Moreover, no client or prospective client
should assume that any such discussion serves as the receipt of, or a substitute for, personalized advice from HCA, or from any other investment
professional. HCA is neither an attorney nor an accountant, and no portion of the content provided herein should be interpreted as legal,
accounting, or tax advice. The tax information contained herein is general in nature and is provided for informational purposes only. HCA does not
provide legal, tax, or accounting advice. HCA cannot guarantee that such information is accurate, complete, or timely. Laws of a particular state or
laws which may be applicable to a particular situation may have an impact on the applicability, accuracy, or completeness of such information.
Federal and state laws and regulations are complex and are subject to change. Changes in such laws and regulations may have a material impact
on pre– and/or after–tax investment results. Rankings and/or recognition by unaffiliated rating services and/or publications should not be
construed by a client or prospective client as a guarantee that he/she will experience a certain level of results if HCA is engaged, or continues to be
engaged, to provide investment advisory services, nor should it be construed as a current or past endorsement of HCA by any of its clients. Rankings
published by magazines, and others, generally base their selections exclusively on information prepared and/or submitted by the recognized adviser.
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